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To find out what Americans are thinking and feeling about today’s increasing longevity, 
we recently partnered with retirement income expert Dr. Michael Finke to conduct the  
AIG 2019 Plan for 100 Survey.* Here’s what we discovered:

Americans are embracing 
the new longevity
More than half of Americans surveyed say their goal is to live 
to 100, reflecting growing sentiment that later life is not about 
disability and decline, it’s about deepening relationships with family, 
being around to witness new discoveries, and remaining productive.
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We asked Americans,

“ If you knew you were going to live to 100, 
what would you do today to prepare?”

Here’s a sample of what we heard:
“Work longer. Invest more.”

“Keep myself mentally and physically in the best possible condition I can.”

“Take yoga and exercise.”

“Eat healthy foods.”

“Take good care of myself and invest a little more aggressively.”

“Start planning as early as I can and start saving.”

“Save, save, save.”

“Pay off all of my debt.”

“Work on staying healthy to avoid future medical costs.”

“Have better connections to friends, family and community.”

53%



Increasing longevity introduces new challenges
While increasing longevity is certainly a reason to celebrate, it also introduces new challenges. 35% of 
Americans surveyed say that serious health problems worry them the most with respect to living to 100.  
Being a burden on family and running out of money to live comfortably were also identified as top worries.

* About the AIG 2019 Plan for 100 Survey: 
The survey was conducted online within the United 
States by Dr. Michael Finke of The American College 
of Financial Services in December 2018 and January 
2019 among 1,012 U.S. adults ages 45-74 who have 
at least $50,000 in retirement accounts.

Top Worries of Living to 100: Health Problems, Being a Burden & Running Out of Money

Q: What is the greatest worry you have about living to 100?

Note: Response total exceeds 100% due to rounding.

Serious health problems

Being a burden on family

Running out of money to live comfortably

Being lonely

Not having a purpose

Having nothing left to leave my children/grandchildren
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Running out of money is a frightening prospect
A longer life presents the need to generate income for a retirement that could last 30 to 40 years. And the 
prospect of running out of money in retirement generates tremendous fear for the majority of Americans. 

of Americans surveyed say 
they fear running out of 
money more than death59%



AIG offers solutions for Protected Lifetime Income
When it comes to generating retirement income for today’s increasing longevity, an 
annuity can help you enhance your retirement security by providing you with protected 
lifetime income that’s guaranteed to last for as long as you, or you and your spouse 
live—whether that’s well into your 80s, 90s or even 100+.

There are a number of different types of annuities from which to choose. Your financial 
professional can help you determine if an annuity is right for you and assist you in 
developing a plan for income that’s guaranteed for as long as you live.  

Start planning for your 100 today!

Many Americans may need to re-evaluate 
their current retirement plan
More than half of those surveyed are not at all confident―or only somewhat confident―that their current 
retirement savings plan will support a retirement that might take them to age 100. 

Q:  How confident are you that your current retirement savings plan will provide for you 
financially if you were to live to 100 years old (up to 40 years of retirement)?
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51% Uncertain



Additional Information about Annuities
Annuities are long-term financial products designed for retirement purposes. In the Accumulation phase, they can help you build assets on a tax-
deferred basis. In the Income phase, they can provide you with guaranteed income through standard or optional features. A contract can be annuitized 
in order to receive lifetime income payments for no additional cost if a lifetime annuity option is chosen. Income protection features may be optional or 
standard. Additional fees, age restrictions, withdrawal parameters, and other limitations apply. With variable annuities, certain investment requirements 
also apply.

Early withdrawals may be subject to withdrawal charges and a Market Value Adjustment (MVA) may also apply to certain fixed annuities and index 
annuities. Partial withdrawals may reduce benefits available under the contract, as well as the amount available upon a full surrender. Withdrawals 
of taxable amounts are subject to ordinary income tax and, if taken prior to age 59½, an additional 10% federal tax may apply. Keep in mind, for 
retirement plans and accounts (such as IRAs and 401(k)s), an annuity provides no additional tax-deferred benefit beyond that provided by the retirement 
plan or account itself. An investment in a variable annuity involves investment risk, including the possible loss of principal. The contract, when redeemed, 
may be worth more or less than the total amount invested.

Variable annuities are sold by prospectus only. The prospectus contains the investment objectives, risks, fees, charges, 
expenses and other information regarding the contract and underlying funds, which should be considered carefully 
before investing. Please contact your insurance and securities licensed financial professional or call 1-800-445-7862 to 
obtain a prospectus. Please read the prospectus carefully before investing.
This material was prepared to support the marketing of annuities issued by American General Life Insurance Company (AGL) and The United States Life 
Insurance Company in the City of New York (US Life). Please keep in mind that AGL, US Life and their distributors and representatives may not give tax, 
accounting or legal advice.

All contract and optional benefit guarantees, including any fixed account crediting rates or annuity rates, are backed by the claims-paying ability of the 
issuing insurer. They are not backed by the broker/dealer from which this annuity is purchased. The purchase of an annuity is not required for, and is not 
a term of, the provision of any banking service or activity.

Annuities are issued by American General Life Insurance Company (AGL), Houston, TX, except in New York, where they are issued by The United 
States Life Insurance Company in the City of New York (US Life). Variable annuities are distributed by AIG Capital Services, Inc. (ACS), 
Member FINRA, 21650 Oxnard Street, Suite 750, Woodland Hills, CA 91367-4997. AGL, US Life and ACS are members of American International 
Group, Inc. (AIG).

aig.com/annuities
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